
 

 

 

 

 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

Learn from the experts…preserve the meeting in your choice of formats! 

FPA Anaheim 2009 is here and you still have the unique opportunity to learn from the expert presenters. Preserve the  
meeting and all its vital information—listen once again to a motivating, informative address, or hear for the first time a compelling 
session that you may have missed. The recordings provide an excellent informational recap and are a great training tool and 
informational source for those who could not attend.  

FPA ANNUAL 2009 ANAHEIM 

Recording Formats and Pricing Information 

On-site Post-Meeting 

Member 
Non-

Member 
Member 

Non-

Member 

Full Conference Compilation CD-ROM - All Audio & Handouts $495 $595 $595 $695 

Full Conference Compilation MP3 Download $199 $199 $249 $349 

Individual Session MP3 Download - circle session numbers) $15 $20 $20 $25 

Audio CDs - Tracked by Day Oct. 11, 12 or 13 - check applicable box(es) $199 $199 $249 $349 

Audio CDs - Tracked by Day Oct. 10 - check applicable box(es) $99 $99 $149 $249 
 

 Saturday, October 10, 2009 
 Pre-Convention Workshops 
030 ETF Managed Solutions Conference sponsored and presented by iShares 
040 Institutional Portfolio Construction & Investment Policy: A New Paradigm for Serving the Needs of Endowment and Foundation Clients - Scott G. 

Thayer, and John A. Nersesian 
050 Trends in Private Wealth Management-Advanced Preservation and Distribution Strategies - James E. Dobbs and John A. Nersesian 

 Sunday, October 11, 2009  
540 Breakfast Educational Session: The ETF Revolution: Transforming the Way You Invest in Fixed Income (Sponsored by iShares) - Matthew Tucker 
550 Breakfast Educational Session: The X's and O's of Personal Property and Casualty Policies (Sponsored by Chubb Personal Insurance) - Jim Fiske 
060 Managing Client Expectations Using Investment Policy Statements - Norm Boone; Linda Lubitz Boone 
070 The Missing Piece of Financial Planning: Personal Property and Casualty - Brian Boak 
080 The Financial Planning Profession: Yesterday, Today and Tomorrow - Deena Katz 
090 Multi-generational Planning: Get the Kids Involved - Karen Schaeffer 
100 Wealth Management: Delivering on the Promise - Peter Wheeler 
110 High-trust Leadership: Thinking and Acting Like the CEO of a Financial Planning Firm - Bill Bacharach 
120 2009 Federal Tax Update - John Kilroy 
130 Buy and Hold is Dead (Again) - Kenneth Solow 
140 Super Session: Managing Life Insurance as an Asset Class - Richard Weber 
150 Super Session: Planning and Preparing for Your Client's Healthcare Costs - Kathryn Votava 
160 Super Session: The Toughest Client Questions Ever - Moderator: Ron Lieber; Panel:Elissa Buie; Harold Evensky; Tim Kochis; Ross Levin; Michael 

Branham 
170 The Leader in the Mirror - Sharon Keys Seal 
180 Life Settlements as a Financial Planning Tool - Bryan Freeman 
190 Morningstar's Approach to Fund Analysis - Karen Dolan 
200 The Expanding Role of CRM Software in Advisors' Offices - Greg Friedman 
205 Evaluating the Benefits of Roth Conversions - Michael Kitces 
210 Why You Need a Study Group Now - Laura Tarbox 
220 Becoming a Valuable Planner for the Third Age of Life - Elizabeth Jetton 
230 Calming Clients in a Volatile Market - Cal Brown 



 

240 Super Session: Advisor Perspectives - Benchmarking Study Insights (Sponsored by Charles Schwab) - Mark Palmer 
250 Super Session: Retirement Income Planning: Does Your Retirement Income Strategy Have What It Takes? (Sponsored by New York Life Insurance 

Company) - Brian Doherty 

 Monday, October 12, 2009 
560 Breakfast Educational Session: Financial Planning: Critical to your Survival! (Sponsored by First Command Financial Services) - Brian Birdwell 
570 Breakfast Educational Session: Compliance Proof Your Business (Sponsored by Laserfiche Document Management) - Timothy Welsh 
260 The Debate on Socially Responsible Investing: Myth and Reality - Patrick Geddes 
270 Why Leadership Matters in Financial Planning-Now More Than Ever! - Marc Freedman 
280 Using Creative Presentations to Build Client Trust and Communication - Elissa Buie 
290 The Role of Advisor in Exit Planning for Their Business Owner Clients - John Brown 
300 Five Steps to Five-Star Service for Financial Planning Professionals - Krista Sheets 
310 Securing Information Amidst the Regulatory Landscape - Michael Sundberg 
320 Journey Into Elderhood: Helping Clients Prepare for the Second Half of Life With Meaning and Purpose - Carol Anderson; Ben Coombs 
330 Retirement Income Planning - Herb Daroff 
340 The Best Friend and Worst Enemy: Creating Successful Partnerships - Philip Palaveev 
350 Organizational Leadership: How Different Practice Sizes Determine the Decisions of Owners - Lou Stanasolovich; Greg Sullivan; Evelyn Zohlen 
360 Estate Planning in the Financial Planning Process - Richard Rojeck 
370 Applications of Life Expectancy Analysis in Financial Planning - T. Mark Pace 
380 Shifting Demographics: Connecting with the New Financial Consumer - Moderator: Lisa L. Horuczi Markus; Panel: Louis Barajas, Jane Hyun, and 

Tyronne Stoudemire 
390 You think Your Client Has Dementia: Now What? - Jill Brink-Lemnah 
400 Roadmap to Success: Speaking the Language of Trust - Bill Bacharach 
410 Alternative thinking About Investments - Mark Yusko 
420 Super Session: Why People Do What They Do With Their Money (Sponsored by Ameriprise Financial) - Doug Lennick 
430 Super Session: What's Next? The Future of the Financial Services Industry and the Implications for RIAs (Sponsored by TD AMERITRADE Institutional) 

- Tom Bradley 

 Tuesday, October 13, 2009 

580 Breakfast Educational Session: Responding to Uncertainty: How Three Portfolios Managers are Positioning Their Strategies for 2010 (Sponsored by 
Foreside Advisory Network) - Moderator: Marion Asnes; Panel: Monica Walker, Rob Kaimowitz, Jeff Miller, and Dick Cancelmo 

440 Annuities: Waging War on the Risks - Michael Zmistowski 
450 Stock Options and Grants: The Advisors Guide to Equity Compensation - Peter Wheeler 
460 Everything You Always Wanted to Know About Social Security Retirement Benefits But Didn't Know Who to Ask - Frank Van Nostrand 
470 Preparing Individuals and Families for Inherited Wealth - Courtney Pullen 
480 The Brand Called "You" - Peter Montoya 
490 Providing Services to Financial Planners - Greg Friedman; Angie Herbers; Michael Kitces 
500 Developing a Client-Centered Financial Life Planning Practice - Roy Diliberto 
510 Solving the Retirement Puzzle: Maximizing Success in the Rollover IRA and Retirement Income Markets - David Macchia 
520 Financial Frontier Award Winner Presentation: Purchase a Time-Share Interval or Rent Rooms - Stephen J. Larson; Robert B. Larson 
530 Financial Frontier Award Winner Presentation: Constructing and Defending Core Portfolios in Chaotic Markets - Paul D. Tomasula, Jr. 
 

ORDER ON-SITE OR: BY PHONE: With your credit card, please call: 800.322.4237 or 303.759.4900 (Intôl.) 

BY MAIL: Complete this form, with payment  to: Financial Planning Association ï Orders Dept., 4100 East Mississippi Ave.,  

Suite 400, Denver, CO 80246-3053 

BY FAX: FAX your order form with credit card information to: 303.759.0749  24 hours/day; 7 days/week  

ON-LINE: Visit our secure order site at: http://www.softconference.com/fpa2.com 

 

MAIL ORDER FORM - FPA ANAHEIM 2009 - All CDs/CD-ROMs are covered by a lifetime guarantee. Defective items will be replaced free-of-charge. 

FREE STORAGE ALBUM WITH 6 CD PURCHASE. ALL SALES FINAL AFTER 30 DAYS - All returned items within 30 days subject to 25% restocking fee. We 

accept VISA, MC, AMEX, & personal/company checks payable to FINANCIAL PLANNING ASSOCIATION.

___ Individual Session MP3 Downloads @ $_____ $_________  

___Total CD Track Selections @ $_____(check boxes on form) $_________  

___ Full Conference Compilation CD-ROM at $_____ $_________  

___ Full Conference Compilation MP3 Download at $_____ $_________  

California residents add 9.75% sales tax (CD/CD-ROM orders only) $_________  

Shipping for CD-ROMs 

In N. America:  $3-1st item; $1 ea. add'l to $15 max $_________           

Outside N. Amer. $5-1st item; $2 ea. add'l to $75 max $_________  

TOTAL AMOUNT……....IN U.S. DOLLARS .......................................................... $ __________  

 Check    VISA     MC      AmEx               Exp. Date ................  

Credit Card Acct Number _______________________________________  

Credit Card Security Code ______________________________________  

Signature ____________________________________________________  

Ship to: Name ________________________________________________  

 Company _____________________________________________  

 Address ______________________________________________  

 City/State/Zip __________________________________________  

 Daytime Phone Number __________________________________  

 E-mail Address _________________________________________  


